(P K) Recommendation: BUY/HIRE
Distraction-Proof Your Business Speaker Data
Get the Money You Need, Clients You Want, )
& Time to Do What You Love
*4
Fundamentals
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Results
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& ' Paul’'s audiences learn how to:
$ $(
Keep everyday activities relevant to long-term obyes.
Grow and strengthen their practices.
! - Stay motivated during their day-to-day routines.
#$ - Perform flawlessly under pressure.
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RACING TIME

Proven Track
Record

Partial Client List
AG Edwards

AIG SunAmerica

Bank of America

Berthel Fisher & Company

Callifornia Association of
Mortgage Brokers

Comerica Bank

Guardian Life
Insurance Company

Health Net
HighMark Funds

Independent Financial
Group

New York Life

Premier Community
Credit Union

Prudential California
Realty

Morgan Stanley

National Association of
Insurance and
Financial Advisors

Smith Barney

UBS Financial Services
US Trust

Wells Fargo

Woodbury Financial
Services

Analyst Comments
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